
According to statistics, 

the number of 25-34 year 

olds in Britain looks set to 

rise over the next four 

years. Consequently, 

there should be more 

people wanting to pur-

chase their first property. 

At the same time, more 

people are choosing to 

live alone, so many homes 

have fewer people in them 

-- and this also heightens 

demand for housing. 

Overall, the long-term 

prospects for the market 

still look strong. As we 

lose confidence in the mar-

ket, our fears can become 

self-fulfilling. Arguably, the 

effects of our flailing faith 

in house prices are already 

being felt.  

But while we wait to see 

what 2008 holds for 

house prices, it is worth 

remembering that panick-

ing about property prices 

is unlikely to do home-

owners, or the market, 

much good. 

With the amount of scary 

property statistics being 

quoted everywhere just 

lately, you could be for-

given for thinking that 

(in the words of Dad's 

Army's Private Fraser) 

we're all doomed. 

While rising food and 

fuel prices are now put-

ting the squeeze on many 

of us, the economy is still 

stronger than it was at 

the time of the last crash. 

UK unemployment is 

also low, in sharp con-

trast to the floundering 

USA where it stood at a 

whopping 5% last month. 

With more people in 

work, it's less likely that 

there will be a high vol-

ume of forced home sales 

due to arrears and repos-

s e s s i o n s . 

Interest rates are also un-

der far stricter control than 

they were during the 90s.  

Another factor in our fa-

vour is that there have 

been fewer homes built 

during the British housing 

boom than were con-

structed in the US. 

Moreover, while many 

people have strong opin-

ions on 100% and 125% 

mortgages, lending has 

(believe it or not) been 

more cautious here than it 

was across the pond. 

I s  T h e r e  H o p e  f o r  H o u s e  P r i c e s ?  

means more people view-

ing the tour and hope-

fully, more people view-

ing your property.  

To see our property tours 

i n  a c t i o n ,  v i s i t 

www.esjape.com and click 

on property tours. 

 

If a picture is worth a 

thousand words, what 

price a video? 

Esjape properties are 

proud to announce that 

every property will now 

feature a property tour.  

Built from the photo-

graphs we take of your 

property, the tour is a 

flash movie that will take 

the viewer around your 

house. Our investment in 

the best of modern tech-

nology  means that we 

can bundle this excellent 

sales tool into our already 

fantastic pricing structure 

without any additional 

cost to our vendors. 

Each tour can be found, 

not only on our own web-

site but, there will be a 

link from Rightmove  

directly to the tour. This 
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S e m i - D e t a c h e d  F a m i l y  H o m e s  

K n o w l  R o a d ,  G o l c a r  

Dalton 

Three Bedrooms 

Conservatory 

Double Glazing Throughout 

Gas Central Heating 

Driveway & Carport 

£117,500 

Upperthong 

Five Bedrooms 

Master Ensuite 

Double Glazing Throughout 

Gas Central Heating 

Beautifully Presented 

£230,000 

Salendine Nook 

Four Bedrooms 

Double Glazing  

Central Heating 

Large Conservatory 

Well Regarded Location 

£229,950 

F i x e d  P r i c i n g  M e a n s  S a v i n g s  
From the initial free, no obli-

gation valuation right through 

to completion we provide a 

professional first class service 

where the customer comes 

first. 

If you’re thinking of putting 

your property on the market 

call us now on 01484 664264 

for your free valuation. 

Fixed pricing instead of per-

centage based fees means a 

potential saving of thousands 

of pounds. 

To give a simple example, sell-

ing a property worth £275,000 

with a traditional estate agent 

charging 1.5% commission 

would cost £4125. Esjape 

would charge just £1995. 

This results in a saving of 

£2130 which could go a long 

way to covering removal costs 

or decorating a new home. 

Times are changing for estate 

agents. People are demanding 

a better, more efficient service 

at a price that gives value for 

money and that is what we 

provide. 

to the front door and a small 

low maintenance front garden. 

Beautifully presented 2 bed-

room stone built corner ter-

raced house in the popular 

area of Golcar. Benefiting from 

gas central heating and uPVC 

double glazing, the accommo-

dation briefly comprises: 

Lower ground floor dining 

kitchen, utility/store room & 

cloakroom; On the ground 

floor the main entrance lobby 

and lounge; On the first floor 

two bedrooms and a recently 

fitted modern bathroom, with 

stairs up to the good sized attic 

which is currently used as a 

study area but could be possi-

bly be converted into a third 

bedroom. Externally there is a 

small walled area giving access 

S e e  a l l  o u r  p r o p e r t y  o n - l i n e  a t  w w w . e s j a p e . c o m  

Our Fees 
Up to £124,999—£699 

Up to £249,999—£1,150 
Up to £399,999—£1,995 
Up to £999,999—£3,600 

 
All our fees are subject to 
VAT at the prevailing rate 

Victoria Tower, Castle Hill 

£134,950 



T o p  T i p s  t o  H e l p  S e l l  Y o u r  H o m e  
light bulbs and fix any leaking 

taps. Work in progress can 

send out the wrong message. 

Accessorise: Fresh flowers 

and good lighting can create a 

welcoming atmosphere. 

Depersonalise: Buyers will 

find it easier to visualize their 

things working in the property 

working from a blank canvas. 

 

Delightful Decor: Touch up 

any scuffs and scrapes with a 

spot of fresh paint. 

Clutter Free: Help buyers 

visualize the space by de-

cluttering your house 

Freshen Up: Make sure your 

property smells fresh and 

clean. Banish any cigarette or 

pet smells, open windows and 

perhaps brew some fresh cof-

fee. 

Kerb Appeal: First impres-

sions count, so make sure the 

front of your property looks 

inviting.  Attractive pot plants 

and a weed free garden can 

make all the difference. 

Spring Clean: Dust away 

those cobwebs, polish the fur-

niture and clean the windows. 

This gives potential buyers a 

good first impression. 

Fix It: Change those blown 

W o o d r o y d ,  G o l c a r  
At the rear is a tiered garden 

with a large, raised decked 

area. 

A well presented three bed-

room detached house in this 

popular location, which has far 

reaching views across the 

Colne valley.  

Having gas central heating, 

double glazing and a moni-

tored alarm system, the prop-

erty briefly  comprises;  

Entrance hall, 23' lounge, din-

ing room and kitchen on the 

ground floor with three bed-

rooms and house bathroom on 

the first floor.  

Externally there is a lawned 

front garden and wide drive-

way which provides parking 

for several vehicles and a de-

tached single garage.  

 

F o r  T h e  F i r s t  T i m e  B u y e r  

Victoria Road, Meltham 

Three Bedrooms 

Gas CH & Double Glazing 

Rear Garden 

£124,950 

Abbott St, Marsh 

One Bedroom 

Double Glazing 

In Need of Some Updating 

£92,000  

Royds Ave, New Mill 
Three Bedrooms 

Gas CH & Double Glazing 

Dining Kitchen 

£120,000 
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“there is no stamp duty 
to pay when purchasing 
a property for less than 

£125,000” 

Offers Around £225,500 
 

Follow our tips and 
your for-sale board 
will soon say ‘sold’ 



I n t e r a c t i v e  F o r - S a l e  B o a r d s  
Have you ever seen a for-sale board and 

wondered… ‘how much?,.. How many 
bedrooms?,…’ 

Wouldn’t it be great if you could find out 

this information while you’re stood out-

side the house in question? 

With our for-sale boards you just text the 

code on the board to 88010 and get all 

the details sent direct to your mobile 

phone. 

By SMS 

Within seconds property details are de-

livered to your phone by text. 

By WAP 

By following the WAP link you can access 

further details including property photos 

By Email 

If you text us your email address, we’ll 

email you a link to the full property par-

ticulars 

Benefits for sellers: 

Increase the information easily available 

to potential purchasers. 

Your property details available 24/7 to 

anyone with a mobile phone 

Interested buyers can request a viewing 

whilst stood outside 

To find out more on why we consider 

ourselves ‘a different kind of estate agent’ 

visit our website www.esjape.com 

Esjape Properties Huddersfield 

Yorkshire Technology & Office Park 

Huddersfield 

HD4 7NR 

Phone: 01484 664264 

Fax: 01484 664263 

Web: www.esjape.com 

Email: enquiry@esjape.com 

 
 
 
 

Esjape MD Steven Pejica 
with another ‘sold’ property board 

showing  our textback service 

Esjape Properties Huddersfield — A Different Kind of Estate Agent 

Not all estate agents are the same. Let us sell your property 
and see the difference. By combining the best elements of a tradi-
tional estate agent; Personal Service & Local Knowledge, with the 
use of the latest technology we sell homes quickly at a price that 
won’t break the bank.  

We offer: 

♦ Affordable fixed fee commission 

♦ Interactive For-Sale Boards 

♦ Advertising on over 35 top internet sites 

♦ No sale No fee 

♦ No sole agency agreement 

♦ No minimum term contract 

♦ No withdrawal fees 

♦ Free realistic market appraisal 

♦ Full colour brochures with floor plans & maps 

♦ Independent professional service 

♦ Available until late, 7 days a week 


